7 Steps- Individual Close

By Vanessa R. Upkins

1. Did you find your Mary Kay Facial enjoyable and does your skin feel softer?
()YES ()NO

2. Do you understand the value of using one complete line for the best results and
the reason why we do not break up the set? ( ) YES ( ) NO

3. When, we get together for your second appointment, what would you like for me
to teach you? A new look for your ( ) EYES
( )CHEEKS () LIPS or ()WHOLE NEW LOOK

4. Of the sets listed mention earlier, which one would be best for you Dash- Out the
Door Roll-Up or the Dash -Out the Door Special?

( ) Dash - Out the Door Roll-Up Bag -$304.00 Special for Today Only or
( ) Dash Out the Door Collection - $164.00 Special for Today Only
This is the last set | mention ( ) Miracle Set  $104.00

5. How would you like to handle it?
Cash Check VISA MasterCard Debit

6. When we get together for your second appointment, is there any reason why you
could not share it with a few friends? Great! With your purchase for today, at your
second appointment when you share it with 3 or 4 people, you will receive $75
dollars in Mary Kay products for only $35.00 and earn up to $100 in free products.
Isn’t that wonderful? Tell me, which would work better for you the beginning of
the week or the end of the week? Schedule the appointment. Go over the Hostess
Packet with her.
7. In just a few minutes, I will be sharing the marketing presentation. | don’t know
if you are looking for ways to make extra money or not but this will help me with
my training and your name will go in a drawing to win free products today, plus
our monthly unit drawing. Give them a ticket if they stay and listen to the
marketing presentation.
Give a ticket for their purchase, scheduling the 2nd appointment and listening to the marketing
presentation.
Share the marketing presentation using raffle tickets. Everyone who stays and listens gets
a ticket. For every question asked they get a ticket. If they can’t stay schedule a time to
meet within 24- 48 hours and send them home a CD and the marketing material.

**After every class, you will call me to discuss the class. Be sure to follow every step.
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Mary Kay Cosmetics
The #1 Best Selling Brand!!

The Dash Out the Door
Roll-Up Bag - $304
: Y. ady f ips!
On the Go Miracle Set - $104 Dash Out the Door - $164 . ‘Ou are re ‘ ot r(.)ad tps: |
; : : : : : , Thus set provides you with everything
Thus set provides you with Thus set provides you with the skincare -
: . : you need. It includes the
everything you need 1n skincare. you need and the color you want. Add DASH OUT THE DOOR
Use this twice per day and a hittle “GLOW?” to your appearance PACKAGE Plus
watch your skin transform! with a set that is natural and appealing.

Microdermabrasion, Firming Eye
Cream, O1l Free Eye Make-up
Remover, The Satin Hand Set, Satin

Lips, and a free Travel

This empty compact can : Roll-UP Bag
be filled with your ; ‘ Retail Value
choice of cheek color, or $376

bronzer along with

Retail Value

applicator or

Choice
of ‘ mineral powder
$1 1 4-00 Eyesicle m
and ! foundation & brush 4
~ . Mascara N
Add the following to your set: | . ] l
N N . ip
Firming Eye Cream - $30 &  Glossor
- . N Lipstick
Microdermabrasion - $55

Satin Set - $48
Eye Set - $44

Retail Value
$198.00

Take It

Purchase any of the above set today and receive $73.00 in Mary A]l Home
Kay Products for only $335 plus tax at your second appointment!

Ask me How!!! Toda‘y!

Cash, Check, MC, Visa, Discover and American Express Gladly Accepted. Ask me about my Payment Plan!



its girl time! ¢

Ny
Cleanser Vanilla
Day Solution Bronze
Eye Cream Lip Gloss
Moisturizer Microderm 1
Foundation Microderm 2
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The Millen

nium Woman

Married? YES NO

NAME: CONSULTANT'S NAME:

ADDRESS: CITY STATE

ZIP

PHONE (HOME): WORK

OCCUPATION: DATE

I CURRENTLY USE MARY KAY: (Circle One) YES NO If yes, how long?
My age group is: (Circle One) 18-25 26-34 35-45 46-above

DID YOU KNOW.... (CIRCLE ONE)

. More women in Mary Kay earn over $100,000 than
any other company. YES NO

There are over $140 million worth of FREE cars on
the road today. YES NO

3. Mary Kay pays the car note, insurance, tax, tag and
registration on all career cars. YES NO
4. Mary Kay is named in the “Best 100 Companies” to
work for & “10 Best Companies for Women” in the
USA. YES NO
The Mary Kay marketing plan is taught at 35 major

AVENUES OF INCOME (Check level of Interest)

U HOBBY TIME: Discount on products and gifts,
service friends and family.

U SPARE TIME: 2-4 hours a week (1 class weekly)

$10,000 yearly.

PART TIME: 6-8 hours a week (2-3 classes weekly)
$20,000 yearly.

FULL TIME: 12-20 hours a week (3-5 classes
weekly) $30,000 yearly and FREE CAR.

CAREER: 20+ hours a week (5+ classes) starting at

(Check all that interest you)

O Flexibility

O Money, Tax Deductions

O No Territories, No Quotas

O Mary Kay philosophy - God, Family & Career
O Be your own boss & work from home

O Unlimited Advancement

universities including Harvard University. $40,000 and a FREE CAR.
YES NO
TOP REASONS WHY WOMEN BEGIN THEIR (CIRCLE ONE)
MARY KAY CAREER.

Do you feel that you are paid what you’re worth?
YES NO
Do you have all the flexibility in your life you desire?
YES NO
Is your current career what you want to do for the rest of
your life? YES NO
Do you have complete control of your career and

Born o Manage Motivational

O FREE company car advancement? YES NO
O Prizes, recognition, awards
Which of the following squares best describes you? Check 1 BOX.
©) O ©) O
Results Oriented People Oriented Family Oriented Detail oriented
Decision Maker Loves to talk Loyal Perfectionist
Likes to be the Best Enthusiastic Takes time to change Critical
Time is Valuable Loves prizes & recognition Security is important Analytical

Goes by the rules Take time to change

1 2 3 4
(Not interested/want to be
your best customer and talent scout)

5 6
(May be interested)

ON A ScaALE OoF 1 TO 10, How WoULD You RATE YOUR LEVEL OF INTEREST (CIRCLE ONE)

7 8
(Very interested)

9 10
(Ready to start!)




Hostess Special

$75 in Mary Kay Products for only $35 + tax

¥ Purchase your Skin Care Program at your first appointment.

¥ Have at least 3 — 6 people attending 2™ appointment.

¥ Hold your class within 14 days of the first appointment.

¥ Have a total of $200 in sales, including outside orders at the time of your class.

hank you for holding your class on the original date scheduled. I'm excited about
your pampering session. I know it will be a GREAT onel

How To Invite Your Guests

“Hi , this is . Do you have a quick minute? 1’'m so excited! I’ve just scheduled a pampering session with
a Mary Kay Beauty Consultant.

I can only have a few friends to join me for an evening of pampering. Our pampering session will be on
at .
1’d really like for you to come. This is going to be so much fun! So, can | count on your support?” Great, she will be calling
you to ask you a couple of questions about your skin. Oh, you can bring someone with you. Thanks for coming!

If for any reason she can’t make it, ask her to place an order & schedule her own pampering session and you will get credit and
qualify for the bonus gifts below.

When you call me with your quest’s list & their telephone numbers within 2 days, I’ll have a special
gift for you.

Bonus Gifts
1. You will receive items for ¥ price for every person that schedules an
appointment. Example: 2 bookings - you get 2 items at ¥ price;

4 bookings—you get 4 items at % price.

2 Take 10 orders from the brochure before your class — free Private Spa Set
(While supplies last)

3 When your class totals is $ 500 or more in sales- you get an extra $50 in free
products or featured gift collections.

4 Refer someone to become a Mary Kay Consultant and when she becomes
active, you will receive $30 in free products. Created by Vanessa Upkins



Dash Out theDoor . . ..

. - The #1 Best Selling Brand!!
l The Dash Out the Door
Roll-Up Bag - $304

] You are ready for road trips!
On the Go Miracle Set - $104 Dash Out the Door - $164 This set. provides you with everything

This set provides you with This set provides you with the skincare . )
. ; . you need. It includes the
everything you need 1n skincare. you need and the color you want. Add DASH OUT THE DOOR
Use this twice per day and a little “GLOW?” to your appearance PACKAGE Plus
watch your skin transform! with a set that 1s natural and appealing.

Microdermabrasion, Firming Eye
Cream, Oi1l Free Eye Make-up
Remover, The Satin Set, and the

W _ Roll-UP Bag
e b L_, (Retail value $376)
Retail Val ) This compact 3 )
e$i;_4 goue filled with your A E |
' Don’t forget your choice of cheek B = F
- Ultimate Mascara and color and . ) ™\
Add the following to your set: Vanilla or Island bronzer or two '
Firming Eye Cream - $30 Bronze Eyesicles! bronzers, along
Microdermabrasion - $55 with applicators
Satin Set - $48 Retail Value and your choice o
Eye Set - $44 $198.00 of lip color. Take It
Receive $73 for only $35 Plus Tax!! All Home
Ask me How!!! Today!

Cash, Check, MC, Visa, Discover and American Express Gladly Accepted. Ask me about my Payment Plan!



Get a minimum of 10 orders and receive a FREE GIFT _

You are a Mary Kay Angel!

It’s So Much Fun!!
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